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Installation guide
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Install SCOPEBetter connector

Follow the instructions on Salesforce marketplace to
download the connector and install in your
sandbox/account

Setup steps

Connect to your SCOPEBetter account
Obtain the API credentials on your SCOPEBetter account
and apply them in Salesforce

Add SCOPE to the Opportunity page

Add a SCOPE tab to create, link and track the scopes
within opportunities

Test your new connection

Create a scope from Salesforce and continue working on it
in SCOPEBetter. Observe the changes to your scopes’
status, margin and revenue are synced to Salesforce
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e Link

@ AppExchange Home Explore Collections Consultants Learn

Q Search AppExchange

SCOPE Better CPQ for Salesforce

By The Virtu Group Ltd

Solve The Pricing Problem.

SCOPE Better is a Salesforce connected Pricing Platform that solves The Pricing Problem for professional services businesses. We
give them the control and visibility needed to ensure their teams share the right price every single time.

Get It M ow
Paid
Pricing Details

Industries

Media & Entertainment Professional Services SCOPE B ETT E R
Public Sector ’ ﬁ

5 The pricing and quoting
Business Need Watch Video tool you will want to use

Enterprise Resource Planning Quotes & Orders


https://appexchange.salesforce.com/appxListingDetail?listingId=a0N4V00000H1g9RUAR

salesforce AppExchCInge

All set! The solution is ready to

SCOPE Better CPQ for

InSfCI" BETTER Salesforce

by The Virtu Group Ltd
Package Version No Ratings
Scope Better (1.6 /1.6.0) 1.6 /1.6.0

Duration Number of Subscribers
Does Not Expire Site-Wide

To start the installation, log in to your sandbox. After the installation finishes,
the solution is ready to explore.

gl Salesforce isn't the provider of this listing but has

Log In & Install conducted a limited security review.
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In your SCOPEBetter account

SCOPE My Scopes Library Dashboards

Company Details ~ Accounts N Setting Application Settings Data  Office Locations  Scope Type  Clients

£} Integrations Generate API Key

This APl key is generated for personal use to Scope's public
TG Generate AP| key api (https://api.scope.expert). Your access secret key will be
’ displayed only once, please keep a record of this. You have

the option to download your details as CSV.
Scope Approval Webhook

Document Signing

Access Key:
SAML 2.0

UppykA32S5CePanSnhyuZg

Secret Key:

20noasX4Qsu4Ud_2hE5u9Q

Download as CSV




In your Salesforce account

Home Object Manager Setup Menu

Setup ]
n SETUP

Home $ Sales Setup

|
Setup Home Your Account
Sales Setup

= i
Release Updates

= =
; HaE .
Salesforce Mobile App —

Lightning Usage Your Account Mobile Publisher Real-time Collaborative Docs
Optimizer

Service Setup Assistant

Hyperforce Assistant

| ﬂ vour Accours Developer Console
.

Manage your subscriptions in the Your Account app. Use the Mobile Publisher to create your own branded Transform productivity with collaborative docs,
Manage Subscription mobile app. spreadsheets, and slides inside Salesforce.

Sales Cloud Everywhere

Let'sGo Watch Video Get Started '

ADMINISTRATION
> Users

> Data
Most Recently Used

Email .
> 10 items

PLATFORM TOOLS
OBJECT




. Search Setup

Setup Home  Object Manager

Q_ named cre — SETUP .
Named Credentials

\» Securitv l
Named Credentials Named Credentials External Credentials
Named Credentials

1 Items - Sorted by Label

Didn't find what you're lookingxor?

T ing Global S h.
ry:using Slobat seare Label v | URL v | External Credential v | Actions

ScopeBetter https://api.scope.expert E}




Search Setup

Home Object Manager v

Q_ named cre SETUP .
Named Credentials

+ Security

. Save | | Cancel
Named Credentials

ScopeBetter

Didn't find what you're looking for?

A ScopeBetter
Try using Global Search.

https://api.scope.expert

Identity Type | Named Principal v| =
Authentication Protocol Password Authentication V| ———

Username || QW-1xSiZRHGW-BUGF| d=————— APl Key

Password I[ﬁ 4——— Secret Key

Generate Authorization Header

Allow Merge Fields in HTTP Header

AR MR N 320 4R oec AR N\ AR - alr~ N AN . O . TN __ W W o W D
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In your Salesforce account

E [QSearch... ] *['> c} & ') $

| 3

E Sales Home Leads v Accounts v Contacts v Opportunities v Calendar v Forecasts Dashboards v Reports v Quotes v

App Launcher X

aryna. Let's get selling!

Q  Search apps and items...

Apps Plan My Accounts Grow Relationships

Accounts owned by me Contacts owned by me and created in the last 90 days

Sales

Inside Sales

Sales Leader /
o

461K Open @® 3 Upcoming Activity 6 Upcoming Activity
Success Manager 7

243K Won @® 0 Past Activity @® 0 Past Activity

Sales Operations Contacts

Usage 16K Lost o 0 No Activity o 1 No Activity

Your Account

View All
View Opportunities View Contacts




Your Recommended Tours v Leave Feedback &g Days left in trial

Home Leads v Accounts v Contacts v Opportunities v Calendar v Forecasts Dashboards v Reports v

Acme - 1'200 '1 Proposal Negotiation Closed
Wldgets (Sample) Stage: Needs Analysis

Quotes Vv getup Menu

Details History
€) Contact Roles (3)

E + Opportunity Information

Decision Maker >
B Account le) E Probability
uyer

’ Name (%)
B seiers
. Economic Buyer Opportunit 3 Karyna Silina Forecast Pipeline
President and CEO y Owner Category Filters: All time - All activities - All types

E Leanne Tomlin (Sam... Opportunit Acme - 1,200 Widgets e Next Step Need estimate 4 Refresh « Expand All - Vid
Business User y Name (Sample)

‘ v Upcoming & Overdue
VP Customer Support Amount £110,000.00 ‘

() Follow ...



O3 Desktop

bmponents Fields I
@ Acme - 1,200
Widgets (Sample)

Edit Dy

€ Contact Roles (3)

B Howard Jones

Role: Decision Maker

Title: Buyer

E] Jennifer Stamos (sa..

Role: Economic Buyer
Title: President and CEO
E] Leanne Tomiin (sam

Role: Business User

Title: VP Customer Support

Standard (0)

Custom - Managed (0)

View All
Partners (0)
@ Quotes (0

@ Products (0)

Shrink To View

Needs Analysis

Stage: Needs Analysis

Details History

v Opportunity Information
ount Name
Account Name

Opportunit

Opportunity C

Opportunity Name

Opportunity Name

Amount

Amount

Proposal Negotiation Closed

B Partners (0)
mpaign Influence (9)
B Note

Show All (8)

Probabil

Filters: All time - All activities « All typeS:
tegory
Refresh « Expand All -
Forecast Category

v Upcoming & Overdue

> @ (O Debrie

‘ You have an upcoming task

ussio

You had an

Prepare R

You ha

Email: Wid.
Lead Source You sent an email to

Lead Source

v November - 2024 Last Month
Primary Cam

Primary Campaigi 3 Demo Plat

Save

Page > Tabs

Default Tab

First Tab: .

Tab

= Details

= History

v Set Component Visibility
Filters

<+ Add Filter




Lightning App Builder I Pages v Opportunity Record Page - Three Column

9 g O Desktop v Shrink To View v [ Analyze ” Activation...

Components Fields Page > Tabs

@ Acme - 1,200 Needs Analysis Proposal Negotiation Closed B3 Contact Roles (3)

@ Products (0)

Widgets (Sample) Stage: Needs Analysis @ quotes (0) Default Tab
Q_ Custom Q| &~ /m B Partners (0) )
Q Y, <First Tab>

Details History Details @ campaign Influence (9)
B Notes (3)

€ Contact Roles (3) Tabs
Show All (8)

= R Find “Custom” in the dropdown = Details

Role Decision Maker S Ve =
Title: Buyer » N v,) ‘\G M ‘\@ v
v Custom (0) E Jennifer Stamos (Sa Account Name Probability (%) @

Role: Economic Buyer Account Name pa Probability (%)
Title: President and CEO

v Standard (0)

History

E] Leanne Tomin (sam... Opportunity Owner Forecast

Vv Custom - Managed (0) Role Business User Opportunity Owner , Forecas(

Title: VP Customer Support

Tab Label = Details

Opportunity Name Next Ste Details

View All

Opportunity Name rd Next Ste
v Set Component Visibility
Partners (O) Amount

Amount

O Quotes (0 D ||| cose e Filers \/ Set Component Visihilitv
Close Date ’ -+ Add Filter . 2o
@ Products (0) Filters .| Tab Label

Stage

Stage e + Add Filter 3 Custom

oprare

v Additional Information ‘ You had a task

> © Emaiwid 7 0ct 2025 (¥) [ SCOPE

Lead Source You sent an email to

*Custom Label

v Set
Lead Source

v Set Component Visibility

v November « 2024 Last Month

Filters
Filters

~+ Add Filter




& il Lightning App Builder

(o]

Components

—
1

Vv Standard (0)

Fields

v Custom (0)

Vv Custom - Managed (1)

Related SCOPEs

B Pages v

Opportunity Record Page - Three Column

) Desktop Shrink To View

@ Acme - 1,200
Widgets (Sample)

Stage: Needs Analysis

Details History

Decision Maker
Buyer

Jennifer Stamos (Sa...

resident and CEO
Leanne Tomlin (Sam...

Business User
VP Customer Support

View All

Drag&drop into Tab

@ Quotes (0)

@ Products (0)

Needs Analysis

SCOPE

Proposal Negotiation Closed

' Mark Stage as Complete

Show All (8)

Filters: All time - All activities - All types

Refresh « Ex

~ Upcoming & Overdue

Debrie 2Dec (

have an upcoming task

v December - 2024 This Month

> s:} Discussio

’ You had an e

> @ Prepare R

l Y d a task
> Email
b

Opportunity Reco

* APl Name

Opportunity_Record

*Page Type

Record Page

Object

Opportunity

Template

Three Regions

Description
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Sales Home Leads v Accounts v Contacts v Opportunities v Calendar Forecasts Dashboards v Reports v Quotes v

Opportunities

@ Recently Viewed ~ ®

S h this list...
6 items - Updated a few seconds ago . @ @

D Opportunity Name v | Account Name v | Stage v | Close Date v | Opportunity Own... v

Acme - 1250 Widgets (Sample) Acme (Sample) Qualification \V/ 09/12/2024 KSili
Acme - 1,200 Widgets (Sample) Acme (Sample) Needs Analysis \/ 31/12/2024 KSili
salesforce.com - 75 Widgets (Sample) salesforce.com (Sample) Closed Won X 13/11/2024 KSili

Global Media - 170 Widgets (Sample) Global Media (Sample) Closed Won 14/11/2024 KSili

OMOMOMOMONMO)

X
Global Media - 270 Widgets (Sample) Global Media (Sample) Closed Won X 06/11/2024 KSili
X

salesforce.com - 60 Widgets (Sample) salesforce.com (Sample) Closed Won 29/10/2024 KSili




« Scope(s) for the specified client and budgets is created
« New client is created in SCOPE if not found
« Status, revenue, margin are synced back from SCOPE

‘ ‘ v Needs Analysis Proposal Negotiation Closed
Stage: Needs Analysis v Mark Stage as Complete

Details History SCOPE

@ Related SCOPEs Refresh

SCOPEID v | Name v | Status v @ Start | End Budget v Rv Mv

20642 Acme - 1,200 Wi... DRAFT 7D.. 31.. 500 0 0

20535 Dummy DRAFT 3D.. 3M.. 6000 324 209

20641 Acme - 1,200 Wi... CLOSED 7D.. 31.. 110000 3300 M8t



3 Figma 4] Analytics |Home [ Sharepoint [ Jira [ Miro

SCOPE BETTER Manage

Il Acme - 1,200 Widgets (Sample) 7

» Add Description and Internal note
ient: Acme (Sample) Rate Card: UK Standard Rate Card Version: 2

Scope
B8 Table T

ITEM NAME

SCOPE FEE

Scope Margin

Scope Totals Add discount

In Review  Approved Client Approval Client Accepted Trafficked

[ Sandboxes

Library

[ Smaisheet [ Assets

Dashboards

Scope Type: No Type Language: EN Version: 1 v

Closed

Quantity

Drag & Drop Deliverables

Last edited

Amount

(e} Google Lens G=

Support Get in Touch

ft

Karyna Silina 07/12/2024

View more

Q_ Search  Show Filters —>

Profit Agency hours Agency price

Needs Analysis Proposal

Stage: Needs Analysis

Details History SCOPE

@ Related SCOPEs

() sv Nwv Sv | Start End

Negotiation Closed

+ Mark Stage as Complete




